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   1  M I L E 3  M I L E S 5  M I L E S

E S T .  P O P U L A T I O N 1 0 , 9 9 2 1 2 1 , 4 7 4 3 1 6 , 0 3 8
E S T .  D A Y T I M E  P O P U L A T I O N 1 , 0 2 9 2 6 , 5 9 7 8 6 , 5 5 5
E S T .  A V G .  H H  I N C O M E $ 1 6 5 , 5 8 2 $ 1 3 8 , 2 8 5 $ 1 3 5 , 2 3 0

L O C A T I O N

N E C  C O I T  R D  &  M A I N  S T

S I Z E

2 7 . 8 1  A C

T R A F F I C  C O U N T S

C O I T  R D M A I N  S T
2 1 , 1 5 1  V P D 3 0 , 1 6 2  V P D

P R O P E R T Y  H I G H L I G H T S

P A D S  A V A I L A B L E  F O R  S A L E

A C R O S S  F R O M  B R I N K M A N N  R A N C H . 
L A N D O N  D E V E L O P M E N T  W I L L 
D E V E L O P  A  $ 1  B I L L I O N  R E S I D E N T I A L 
C O M M U N I T Y  O N  6 3 7  A C R E S .

L E X I N G T O N  P A R K S  W I L L  B E  T H E 
F I R S T  P O R T I O N  D E V E L O P E D  N E A R 
T H E  I N T E R S E C T I O N  O F  E L D O R A D O 
A N D  C O I T  W I T H  1 8 3  S I N G L E - F A M I L Y 
H O M E S ,  2 1 8  D U P L E X E S ,  A N D  7 7  P A T I O 
L O T S  W I T H  H O M E  P R I C E S  $ 4 0 0 , 0 0 0 -
$ 7 0 0 , 0 0 0 .

D I R E C T L Y  A C R O S S  F R O M  A  F U T U R E 
F R I S C O  I S D  S I T E  O F  8 4  A C R E S .
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S I T E  P L A N

RETAIL
14,000 SF.
76 SPACES

RETAIL
9,800 SF.

88 SPACES

GROCERY
24,688 SF.

129 SPACES

RETAIL
18,900 SF.

101 SPACES

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.

RESTAURANT
4,000 SF.

44 SPACES

RESTAURANT
4,000 SF.

52 SPACES

MED. / OFFICE
6,500 SF.

AUTOMOTIVE
8,250 SF.

51 SPACES

MED. / OFFICE
6,500 SF.

RETAIL
9,800 SF.

74 SPACES
DETENTION AREA

±22,000 SF.

CHILD CARE
12,870 SF.
60 SPACES

REVISED
DRAINAGE
EASEMENT

AUTOMOTIVE
4,000 SF.

32 SPACES

LOT 1

LOT 2

LOT 3

LOT 4 LOT 5 LOT 6

LOT 7

LOT 8

LOT 10

LOT 11

LOT 9

MAIN ST.

C
O

IT
 R

D
.

LEXINGTON, PHASE 10-14

LEXINGTON, PHASE 10-14

COIT CROSSING AT MAIN COIT AND 3537 ADDITION

MED. / OFFICE
6,500 SF.

MED. / OFFICE
6,500 SF.
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GRAPHIC SCALE IN FEET

40 80 160

NOTES
1. 27.81 ACRES OVERALL PROPERTY
2. OPEN SPACE REQUIRED (10% OF LOT): 121,153 SF (2.78 AC)
3. OPEN SPACE PROVIDED: 123,500 SF (2.84 AC)
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SETBACK LINE

EASEMENT LINE

PR
EL

IM
IN

A
R

Y
SI

TE
 E

XH
IB

IT

AT LEASEAT LEASE



N E C  C O I T  &  M A I N   |   F R I S C O ,  T X

A M Y  P J E T R O V I C
K P J E T R O V I C @ V E N T U R E D F W . C O M

K E N  R E I M E R
K R E I M E R @ V E N T U R E L A N D G R O U P . N E T

C H R I S  J A N O W S K I
C J A N O W S K I @ V E N T U R E L A N D G R O U P . N E T

A E R I A L



N E C  C O I T  &  M A I N   |   F R I S C O ,  T X

A M Y  P J E T R O V I C
K P J E T R O V I C @ V E N T U R E D F W . C O M

K E N  R E I M E R
K R E I M E R @ V E N T U R E L A N D G R O U P . N E T

C H R I S  J A N O W S K I
C J A N O W S K I @ V E N T U R E L A N D G R O U P . N E T

P H O T O S



K E N  R E I M E R
Founding Pr inc ipa l
Managing  Partner
214.378.1212
kre imer@venture landgroup.net

A M Y  P J E T R O V I C
Princ ipa l
214.378.1212
apjetrov ic@venturedfw.com

C H R I S  J A N O W S K I
Associate
214.378.1212
cjanowski@venture landgroup.net 

C O N T A C TN E C  C O I T  &  M A I N   |   F R I S C O ,  T X

*The information contained herein was obtained from sources deemed reliable; however, Venture Land Group, LLC, makes no guarantees, warranties or representations as to the 
completeness or accuracy thereof. The presentation of this property is subject to errors; omissions; change of price, prior to sale or lease; or withdrawal without notice.

8 2 3 5  D O U G L A S  A V E
S U I T E  7 2 0
D A L L A S ,  T E X A S  7 5 2 2 5
T  2 1 4 . 3 7 8 . 1 2 1 2
V E N T U R E L A N D G R O U P. N E T



11-2-2015 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 
 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
.
 

• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and 
• Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 

AS AGENT FOR OWNER (SELLER/LANDLORD):   The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An 
owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the 
agent or subagent by the buyer or buyer’s agent. 

 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s 
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent. 

 
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will 
pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 
• Must treat all parties to the transaction impartially and fairly; 
• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out 

the instructions of each party to the transaction. 
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

 
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must 
place the interests of the owner first. 
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below 
and retain a copy for your records. 
 

Kenneth Edward Reimer  428933  kreimer@venturelandgroup.net  214-378-1212 

Licensed Broker /Broker Firm Name or Primary Assumed Business Name  License No.  Email  Phone 

Xxxxxxxxxxxxxxxxxxxxx  xxxxxxxx  xxxxxxxxxxxxxxxxxxxxxx  Xxxxxxxxxxxx 
Designated Broker of Firm  License No.  Email  Phone 
Xxxxxxxxxxxxxxxxxxxxx  xxxxxxxx  xxxxxxxxxxxxxxxxxxxxxx  Xxxxxxxxxxxx 
Licensed Supervisor of Sales Agent/ Associate 
  License No.  Email  Phone 

       
Sales Agent/Associate’s Name  License No.  Email  Phone 
       
       
    Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov 
IABS 1-0 



11-2-2015 
Information About Brokerage Services 

Texas law requires all real estate license holders to give the following information about 
brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Amy Pjetrovic 550374 apjetrovic@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission          Information available at www.trec.texas.gov 



11-2-2015 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 
 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
.
 

• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and 
• Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 

AS AGENT FOR OWNER (SELLER/LANDLORD):   The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An 
owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the 
agent or subagent by the buyer or buyer’s agent. 

 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s 
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent. 

 
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will 
pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 
• Must treat all parties to the transaction impartially and fairly; 
• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out 

the instructions of each party to the transaction. 
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

 
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must 
place the interests of the owner first. 
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below 
and retain a copy for your records. 
 

Kenneth Edward Reimer  428933  kreimer@venturelandgroup.net  214-378-1212 
Licensed Broker /Broker Firm Name or     Primary Assumed Business Name  License No.  Email  Phone 

Xxxxxxxxxxxxxxxxxxxxx  xxxxxxxx  xxxxxxxxxxxxxxxxxxxxxx  Xxxxxxxxxxxx 

Designated Broker of Firm  License No.  Email  Phone 
Xxxxxxxxxxxxxxxxxxxxx  xxxxxxxx  xxxxxxxxxxxxxxxxxxxxxx  Xxxxxxxxxxxx 
Licensed Supervisor of Sales Agent/ Associate 
  License No.  Email  Phone 

Chris Janowski  740350  cjanowski@venturelandgroup.net  972-821-8182 
Sales Agent/Associate’s Name  License No.  Email  Phone 

       
    Buyer/Tenant/Seller/Landlord Initials  Date 

 
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov 

IABS 1-0 


