SOUTH VICTORY DISTRICT @ ViCtory Park DALLAS, TEXAS



Victory Park, a walkable,

urban development in the
Uptown neighborhood of
Dallas, is home to some of
the cities best restaurants,

entertainment, and retail.

Victory Park is a 75 acre masterplanned, mixed-use development in
Downtown Dallas anchored by the American Airlines Center (home of
the Dallas Mavericks & Stars), The House of Blues, HERO, Tom Thumb,
W Dallas Hotel and the new 44,000 SF Cinepolis Luxury Cinemas.

The bar and restaurant scene at Victory Park is about to experience a
dramatic change as we welcome new concepts, opening later this year,

from some of Dallas' top food and beverage operators.

WeWork opened in early 2019 on the 2nd & 3rd floors of the Victory
Plaza Office building. The space features their signature mid-century
modern decor, open floor plan, floor to ceiling glass and steel framing,

private office suites and communal working space.



Demographics

1 M1 RADIUS

Population (2018) - 29,603
Households - 13,124

Avg. HH Income - $117,552
Median Age - 33

Daytime Demo - 141,525
Education (Bach+) - 57%

3 MI RADIUS @

Population (2018) - 187,692

Households - 87,023

Avg. HH Income - $91,322

. Trinity

Median Age - 34 River

Daytime Demo - 393,259

Education (Bach+) - 48% .

Victory @

5 MI RADIUS Park DCCp

Population (2018) - 398,518 DOWNTOWN  Ellum

opultion (2018) - 398, DALLAS

Households - 163,296

Avg. HH Income - $94,878

Median Age - 34

Daytime Demo - 642,221

Education (Bach+) - 43% o



Aerial Key

HOTELS [l

Harwood Hotel 20 Story Tower Announced

W Hotel 252 Keys

Hyatt House Hotel 141 Keys
Ritz-Carlton 218 Keys

The Crescent Hotel 220 Keys

POINTS OF INTEREST .

American Airlines Center Visitors: 800,000+
House of Blues 20 Story Tower Announced
Perot Museum Visitors: 1,000,000+

Dallas World Aquarium

Dallas Museum of Art Visitors: 800,000+

Total Rooms: 831

Total Visitors: 3,008,000+

AT&T Performing Arts Center Visitors: 408,000+

& Winspear Opera House
Cinepolis

RESIDENTIAL BUILDINGS

W Hotel 146 Condos

Ritz-Carlton 165 Luxury Residences
Sky House 336 Units

The Victor 347 Luxury Units

The 23 Dallas 285 Units

The Ascent 352 Units

Future Mixed-Use 300 apts
Victory Place 352 Units

Magnolia Station 70 Units

The Union 309 Apt Units

Park 17 Apartments 292 Units
Park District 253 Apt Units

Park District Residences 228 Units
1900 McKinney 230 Units

OFFICE BUILDINGS

Frost Tower 167,000 SF

Future Mixed-Use 180,000 SF
Hillwood Future Office

Spaces Office Building 100,000 SF
McKinney & Olive 480,000 SF
The Rolex Building 56,000 SF

The Union 417,000 SF

Harwood No.10 200,000 SF

Park District 500,000 SF

Future Victory Center Tower 455,000 SF

One Victory Park 456,000 SF

Victory Plaza/ AT&T Plaza 173,000 SF

Total Residences: 7,089

Northend Apartments 540 Units
Arpeggio Victory Park Apts 377 Units
The House 133 Condo Units

The Terrace 95 Condo Units

The Vista 129 Apt Units

The Cirque 252 Units

Alexan 365 Units

Camden 425 Units

Moda Luxury Apts 264 Units

Bleu Ciel 158 Condo Units

201 Cedar Springs Lofts 43 Condos
Miro Apartments 180 Units

The Katy at Victory Park 463 Units

Total: 4,674,000 SF

Harwood No. 2 180,000 SF
Harwood No. 3 200,000 SF
Harwood No. 4 11 Floor Office
1920 McKinney 30,000 SF

1845 Woodall Rodgers 150,000 SF
2000 McKinney 470,000 SF
2525 McKinnon 110,000 SF

2100 McKinney 350,000 SF
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Drive Times

UNIVERSITY PARK
6 Miles, Drive Time of 12.5 Minutes

SMU

5.5 Miles, Drive, Duration of 12.5 Minutes

HIGHLAND PARK
5 Miles, Drive Time of 12.5 Minutes

KNOX DISTRICT
4 Miles, Drive Time of 10 Minutes

HENDERSON DISTRICT

4.3 Miles, Drive Time off 10.25 Minutes

M STREETS
5 Miles, Drive Time of 13 Minutes

OAK LAWN
2.5 Miles, Drive Time of 9 Minutes

UPTOWN
2 Miles, Drive Time of 8.5 Minutes

EAST DALLAS
5.5 Miles, Drive Time of 13 Minutes

HARWOOD DISTRICT
1 Mile, Drive Time of 4 Minutes

DESIGN DISTRICT
1.5 Miles, Drive Time of 7 Minutes

ARTS DISTRICT
1 Mile, Drive, Duration of 6 Minutes

DEEP ELLUM
4.5 Miles, Drive Time of 10.5 Minutes

DOWNTOWN DALLAS
1.5 Miles, Drive Time of 8 Minutes

THE CEDARS
3 Miles, Drive Time of 9 Minutes

KESSLER
3.5 Miles, Drive Time of 9 Minutes

BISHOP ARTS
4.5 Miles, Drive Time of 11 Minutes

OAK CLIFF
6 Miles, Drive Time of 12.5 Minutes

TRINITY GROVES
2 Miles, Drive Time of 7 Minutes
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By the Numbers

TOTAL GLA HOUSEHOLD INCOME (3 MI) AVERAGE AGE (3 MI) EDUCATIONAL ATTAINMENT (1 MD)

408437 sf  $91,322 34 57%
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Uptown

Downtown
Dallas

The Neighborhood

POPULATION (1 M)

29,603

DAYTIME POPULATION (1 MI)

141,525

HOUSEHOLDS (1 M)

13,124

AVERAGE HOUSEHOLD INCOME (1 M)

$117,552

POPULATION BETWEEN 25-34 (1 M)

38%



Victory Park Site Plan

SUITE TENANT SF

A1l 'WFAA (OFFICE) 5,170 SF

HEAU A2 METRO TICKETS 1,186 SF

THE LINES OLIVELLA'S r—T N e

6 A3 AVAILABLE 1,704 SF
g B[TWEEN A6 AVAILABLE 4,832 SF

A - NEO PIZZA NAPOLETANA B1 HERO 24,022 SF
mot hal ba burgundy c IMOTO 7,500 SF
. swine c2 CHAD ROOKSTOOL SALON 1,892 SF
c3 BIAGO WINE & SPIRITS 2,503 SF
c4 JOANNA CZECH ESTHETICIAN 1,626 SF
cs READ BETWEEN THE LINES 1,614 SF
C6 FRESHII 1,767 SF

c7 JIMMY JOHNS 1,435 SF
c8 V.0.D 1,185 SF
7 [ POPBAR 690 SF
Cl0A BUDA JUICE 556 SF
C10B CAFE VICTORIA 652 SF
csjcz) ct ci SIMPLY ELEGANT 474 SF
ceficsfca
C13 CLASSIC PILATES 700 SF

J . D1 AVAILABLE 2,010SF
D2 FEED ME PRONTO 2,288 SF

a D4 CHIPOTLE 3,110 SF

ﬂ D6 SIFT + POUR 1,216 SF

D7 IT'S SUGAR 2,644 SF

D8 DIBS ON VICTORY 4,232 SF
D9 AVAILABLE 4,520 SF

D10 AVAILABLE 3,721 SF
F2 HATCHAWAYS CAFE 4,254 SF

F3 HATCHWAWYS CO-WORKING 3,659 SF

F4 GALLERY 3,724 SF

GARAGE F6 BILLY CAN CAN 4,755 SF

F8 MOT HAI BA 3,463 SF

G1 MESRO 5,710 SF

G2 AQUAS 1,024 SF

NAP| G3 AVAILABLE 2,762 SF

L-/ G4 ESCAPOLOGY 4,114 SF

] G5 JINYA RAMEN 3,018 SF

NAP G6 AVAILABLE 2,432 SF

"_" ||_= roz @ G7 J'S TAILOR & CLEANERS 1,248 SF
= IS G8 ORANGETHEORY FITNESS 3,445 SF
G9 AVAILABLE 1,458 SF

H1 AVAILABLE 3,793 SF

H2 BURGUNDY SWINE WINE BAR 1,790 SF

E ll NYA “M H3 AVAILABLE 2,541 SF

Ha/5 SWEET TOOTH HOTEL 4,791 SF

Hé AVAILABLE 3,753 SF

D I BS rangetheorg H8 MEDINA OVEN & BAR 1,197 SF

ON VICTORY F I T NE S s HO BUZZBREWS 4,612 SF

u AVAILABLE 9,210 SF
R1 7-ELEVEN 4,000 SF

[] easep ] avanaece R2Luxe oena s

R3 AVAILABLE 1,894 SF




GET IN TOUCH

We'd love to hear from
you, please reach out to

our contacts.

R ®
VENTURE

ASANA
PARTNERS
Amy Pjetrovic | Principal, CCIM Katie Grissom | Merchandising & Leasing Director
apjetrovic(@venturedfw.com kgrissom(@asanapartners.com
Amanda Welles | Vice President K.C. Russell | Merchandising & Leasing Associate
awelles@venturedfw.com krussell@asanapartners.com

Austin MacDougall | Associate

amacdougall@venturedfw.com

Gabi Shaff | Transaction Manager
gshaff@venturedfw.com

214.378.1212
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
PORTURITY brokerage services to prospective buyers, tenants, sellers and landlords.

0y

38

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e  Answer the client’s questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

e  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

e  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

e  AS AGENT FOR BOTH — INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e  Must treat all parties to the transaction impartially and fairly;

e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o  That the owner will accept a price less than the written asking price;
o  That the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e  The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone
D, 0.9.0.0.0.0.0.0.0.0.0.0.6066000000060004 XXXXXXXXXXXX D 0.0,0.0.0.0.0.0.0.0.0.0.6066000006000060000¢ XXXXXXXXXXXX
Agent’s Supervisor’'s Name License No. Email Phone
Amy Pjetrovic 550374 apjetrovic@venturedfw.com 214-378-1212
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov



11-2-2015

, Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
OPPORTUNITY brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e  Answer the client’s questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

e  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

e  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

e  AS AGENT FOR BOTH — INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly;

e  May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o That the owner will accept a price less than the written asking price;

o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone
), 0.0.0.0.0.0.0.0.0.0.0.0.0.0.000600.660604 XXXXXXXXXXXX ), 0.0.0.0.0.0.0.0.0.0.0.0.0.0.00.060066060000¢ XXX XXXXXX
Agent’s Supervisor’'s Name License No. Email Phone
Amanda Throckmorton Welles 649514 awelles@venturedfw.com 214-378-1212
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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: Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
OPPORTUNITY brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e Answer the client’s questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

e  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

e  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

e  AS AGENT FOR BOTH — INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e  Must treat all parties to the transaction impartially and fairly;

e  May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o  That the owner will accept a price less than the written asking price;

o  That the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

o Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone
D 0.0.0.0.0.0.0.0.0.0.0.0.0000.00600006000 XXXXXXXXXXXX D0, 0.0.0.0.0.0.0.0.0.0.0.0.0.60006000060000004 XXXXXXXXXXXX
Agent’s Supervisor’'s Name License No. Email Phone
Austin MacDougall 714195 amacdougall@venturedfw.com 214-378-1212
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
PORTURITY brokerage services to prospective buyers, tenants, sellers and landlords.
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TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e  Answer the client’s questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

e  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

e  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

e  AS AGENT FOR BOTH — INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e  Must treat all parties to the transaction impartially and fairly;

e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o  That the owner will accept a price less than the written asking price;
o  That the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e  The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone
D, 0.9.0.0.0.0.0.0.0.0.0.0.6066000000060004 XXXXXXXXXXXX D 0.0,0.0.0.0.0.0.0.0.0.0.6066000006000060000¢ XXXXXXXXXXXX
Agent’s Supervisor’'s Name License No. Email Phone
Gabrielle Shaff 662554 gshaff@venturedfw.com 214-378-1212
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov



