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SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX PROPERTY FOR SALE

LOCATION

5001 N. BEACH ST i
FORT WORTH, TX
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INTERNATIONAL
BUILDING LAND AIRPORT
23,134 2.5 ACRES
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TRAFFIC COUNTS

1-820 N BEACH ST
96,190 VPD 30,470 VPD
FORT WORTH
PROPERTY HIGHLIGHTS )
* SALE LEASEBACK OPPORTUNITY/
REDEVELOPMENT POTENTIAL o 50)
EASY ACCESS VIA LOOP 820
LOCATED IN DENSE WAREHOUSE/
INDUSTRIAL AREA
% BEACH STREET IS A MAJOR NORTH/
SOUTH ARTERY 2018 DEMOGRAPHIC SUMMARY
% LOCATED IN THE FASTEST GROWING
AREA OF DALLAS/FORT WORTH 3 MILE 5 MILES 10 MILES
EST. POPULATION 101,133 274,144 916,835
EST. DAYTIME POPULATION 40,734 103,988 379,814
EST. AVG. HH INCOME $74,985 $79,944 $89,992
v
VENTURE VENTUREDFW.COM BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM | CLAY MOTE CMOTE@VENTUREDFW.COM

C OMMERTCI AL



SEARS | PARTS & SERVICE CENTER

FORT WORTH, TX

SITE PLAN

T~

VENTURE

C O M MERCI1 AL

r--— - - - - - T

PROP ASPHALT DRIVE/PARKING

T

PROP ASPHALT DRIVE/PARKING

: 2353 GPM:
EXISTING FIRE HYDRANT

NN RN

g
]
g
&
F g
2 H
%
&
]
ik a
1
£
o
B
50|
i
E
ng PROP ASPHALT DRIVE/PARKING
: (
©
AN RN
PROP. 6" GATE VALVE
S \_# EXISTING 12* WATER LINE

EXISTING 12" WATER LINE.

NOTE:
ALL DIMINSIONS ARE TAKEN FROM OUTSIDE OF WALL TO THE CENTER
OF SPIGOT.

VENTUREDFW.COM

BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM

— o - e
NORTH BEACH STREET

CLAY MOTE CMOTE@VENTUREDFW.COM



SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX OVERVIEW AERIAL

/—\

*\,
VENTURE VENTUREDFW.COM BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM | CLAY MOTE CMOTE@VENTUREDFW.COM




SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX CLOSE-UP AERIAL

*
‘1 . et

: . b B
NATIONAL'WEATHER SERVICE
ORT WORTH ™"}

/_\

*\‘7
VENTURE VENTUREDFW.COM BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM \ CLAY MOTE CMOTE@VENTUREDFW.COM




SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX

SURVEY

POINT FROM Wi
5/8" IRF (ILLEGIBLE) IN
BEARS NGO'24'

1=110.03"
R=1495.64'

LOT 8, BLOCK 9B
NORTHERN CROSSING
LOT 2, BLOCK 9

B CL I LLC
NORTHERN CROSSING INST. Nu D2|527557S i PRTCT.

CAB. A, SL. 4262 .
PRTCT. EZ;Q;QQ/‘éé_{éEﬂ
/e
sov - /8 IRFL D T o
"T———-—--—' —--——,—E.?mwwm,w- —_—————E e ]
A ;‘/sf‘:gg‘;g‘ﬁc’s‘ NB934°34"E  437.79 ow s, ﬂwg

WAFFLE HOUSE INC.
VOL. 13636 PG. 346

|
\ b
@
OF S
ot e By
FORT
L&
3 S
24
5
E‘z
o
3
|
S04°07°48"W

128.
(PLAT: S 0427'22" W, 128.21")

E&

S00°24°04°E
150.00" .
(PLAT: S 00'09°00" W, 149.94’)

B
NORTH
BFEACH STREET
ABSTRACT NO. 1378

VOL. 6365, PG. 131

GREEN B. STANLEY SURVEY

(VARIABLE WIDTH RIGHT—OF—WAY)

SO01745°E, 029" (PLAT: S 89'51'00" E, 437.28)
I Y
| o SURYE 4 8
" ooV 118 ¥
i AV‘D NO- =
ey
Aa 80L_
- cuoey
] o[ oAk e 36,05
\ e o G (s 5
5 du | BB Y S
7773 2% foor N
- = 577770 H—
ot 3, srock 98 | o @ / '
THERN CROSSING | - e 75| soued
Ner No, Dzieo33815 - R 7S
"""""" _ 97 2 wned
aure
~ P sune
NS 4 s
Q’I% — n g LOT 1, BLOCK 9B e E
Sl . NORTHERN CROSSING, PHASE 1 /] .. r
fu V¢ - CAB. B, SL. 1331 - B
NE o — o
a3 B - P SEARS, ROEBUCK AND CO. —
?Ig ~ - g 4 voL. 1216s, Pe. 1524 q
= e — i £l
_— o fod
gl i o 3.445 ACRES 370 el |
2|3 - — (150,069 5q. FT.) .
— o)
' - 5001 N. BEACH STREET i
[} S 1-STORY BRICK BUILDING
— 23,134 SQ. FT. —
| — 3 = BLDG. HT.=29.2"
_ | _
! _— B conorr Nz -
~ 4 i
H 7 on — [ — V77 -
] — 5w g
[ — ECTI N € SR
| . o el 9E g |
[} It

\ PLACE OF
BEGINNING;

H=544'32"29"W

, ToN1/20 RF CL=127.15"
R=1000.00 ‘ (lueoiaLe) PLAT: |
- D=19'4607" L=141.25' :
~ CH=NB80'39'59"W l CH=S4556"18"W
) CL=34332" N
. NORTHERN CROSS BLVD.% ___  Of
\ L=344.71" (VARIABLE WIDTH RIGHT-OF-WAY) =
-~ CH=NB0'06'13"W voL. 388~ 69 -:
NORTHERN cnossmc\ -~ G=3g2ey . 8
VoL 385202, 3. 69 \\\ Ell
MERCANTLE ;AI;I(';NER; 13 T~ | Nag2506°c
Praas \’-\, I [ 1w
——— l 0 30 60 %0

T~

VENTURE

C OMMERCI AL

VENTUREDFW.COM BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM

| CLAY MOTE CMOTE@VENTUREDFW.COM



SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX SITE PHOTOS

/—\

*\
VENTURE VENTUREDFW.COM BRYAN CORNELIUS BCORNELIUS@VENTUREDFW.COM \ CLAY MOTE CMOTE@VENTUREDFW.COM



SEARS | PARTS & SERVICE CENTER | FORT WORTH, TX CONTACT
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_— *\ Principal
VENTURE 8235 Douglas Ave 214.378.1212
e Suite 720 bcornelius@venturedfw.com

Dallas, TX 75225

T 214.378.1212 CLAY MOTE
IO IX T EAM venturedfw.com Principal
214.378.1212
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LAND | INVESTMENT SALES | PROPERTY MANAGEMENT

LEASING | TENANT REPRESENTATION

*The information contained herein was obtained from sources deemed reliable; however, Venture Commercial Real Estate, LLC, makes no guarantees, warranties or representations as to
the completeness or accuracy thereof. The presentation of this property is subject to errors; omissions; change of price, prior to sale or lease; or withdrawal without notice.
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
OPPORTUNITY brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

¢ Inform the client of any material information about the property or transaction received by the broker;

*  Answer the client’s questions and present any offer to or counter-offer from the client; and

*  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

*  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

*  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

¢ AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

*  Must treat all parties to the transaction impartially and fairly;

*  May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

*  Must not, unless specifically authorized in writing to do so by the party, disclose:

o  That the owner will accept a price less than the written asking price;
o  That the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
*  The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
*  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone
), 0.0.0.0.0.0.0.0.0.0.0.0.0.0.06.09060.6060¢4 XXXXXXXXXXXX ), 0.0.0.0.0.0.0.0.0.0.0.0.0.0.0.60.0.060060600004 XXXXXXXXXXXX
Agent’s Supervisor’s Name License No. Email Phone
Bryan Cornelius 401088 bcornelius@venturedfw.com 214-378-1212
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
OPPORTUNITY brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e Answer the client’s questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

e  AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

e  AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

e  AS AGENT FOR BOTH — INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly;

e  May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

0 That the owner will accept a price less than the written asking price;
O That the buyer/tenant will pay a price greater than the price submitted in a written offer; and
0 any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
o Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt
of this notice below and retain a copy for your records.

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212

Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone
Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212

Designated Broker’s Name License No. Email Phone

XXX XXXXXXXXXXX XXXXXXXXXXXX ), 0,0.0.0.0.0.0.0.0.0.0.0.0.0.0.0600.00600606000 XXXXXXXXXXXX

Agent’s Supervisor’'s Name License No. Email Phone
Clay Mote 447471 cmote@venturedfw.com 214-378-1212

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov



